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Advisor Wins $1.8M Client Using Nitrogen

For this advisor, educating clients and prospects about investment risk isn’t optional – it’s an essential part of his firm’s 
continued growth. 
 
Erik Lillibridge is a strong believer that every client, no matter their size, deserves the same attention to detail when it 
comes to managing their investments. Even more importantly, each client should develop a clear understanding of how 
their investments are being managed. That’s why, as his practice faced double-digit year-over-year growth, he enlisted 
the help of Nitrogen; and has seen an undeniably impressive ROI.

“When I put clients and prospects through the Risk Number® questionnaire, they 
just get it. They see the actual potential dollar loss, and immediately gain a better 
understanding of risk and return, especially on the potential downside.”

Enter Nitrogen

Erik Lillibridge, private wealth advisor at Sagemark 
Consulting in Hartford, CT, has been helping business 
owners and individuals manage their financial lives for 20 
years. As a business owner himself, he was living proof 
of how a growing client-base can put a strain on any 
business – and as his practice began to see double-digit 
growth year-over-year, he figured he’d give Nitrogen a 
spin to see if it could help maintain a deep level of client 
service.

“I began to play around with the software, and I realized 
that it was really tailored to help my firm, specifically,” 
said Erik. “It was clear that Nitrogen would make 
conversations with clients much more engaging than 
simply reviewing their portfolios had.”

Erik had a few informative meetings with Nitrogen tech 
specialists before he hit the ground running, using the 
software with clients right away. 
 
Elevated Client Relationship

Erik has made Nitrogen an integral part of every client’s 
experience. No matter the net worth of the client, 
everyone is assigned a Risk Number, which he says is the 
epicenter of their client discussions.

Erik uses portfolio analytics in Nitrogen to demonstrate 
investment scenarios that keep clients within their 
95% Probability Range, while either matching or 
outperforming their current potential for return. 

 

“The reporting can get pretty 
detailed, but my clients have a clear 
understanding of why they’re invested 
according to their Risk Number. So, it 
makes our conversations much more 
productive.” 
 
Erik also uses Retirement Maps to demonstrate to clients 
how annuities can become predictable income for 
them in the long term. Retirement Maps illustrates risk 
capacity at a glance to help show his clients

how much risk they need to take on in order to reach 
their goals. When Erik plugs annuities into a portfolio, 
Retirement Maps helps clients visualize the effect they 
have on retirement and keep them confident in the plan.

Stand-out Prospecting

Erik noted that his fiduciary responsibility extends 
beyond his current clients, and onto his prospective ones. 
That is why he is happy to use Nitrogen to demonstrate 
if an investor is on track towards their financial goals.

“Even if I’m only managing part of their assets, or none 
at all, Nitrogen is a great tool to make sure we’re on the 
same page during our conversations, especially if there is 
more than one advisor involved,” said Erik.

This detailed analysis has helped Erik steadily grow his 
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pactice, both acquiring outside clients and obtain- ing 
more assets from current ones.

The moment Erik implemented Nitrogen into his process, 
he was able to use it successfully. So, how’d his first at-
bat go? It was an absolute grand slam.

“Nitrogen is eye-opening for clients and 
prospects – the very first time I used 
it in a presentation, I brought in $1.8 
million.”

Not bad, Erik!

Compliance & Efficiency

At every part of the investment process, Erik believes 
that Nitrogen plays an important role in protecting his 
most coveted asset – time.

“The business has definitely streamlined. Meetings 
are shorter and more productive, and the technology 
eliminates a lot of the work that was previously on my 
plate,” said Erik. “I used to call my clients 4-6 times 
per year, but now with Check-ins, we can have better 
conversations without having to review portfolios.” 

Eric values a streamlined process when it comes to 
compliance. Erik believes that Nitrogen plays a key role in 
ensuring everyone remains fully compliant.

In today’s ever-changing regulatory landscape, not only is 
it more important than ever to act in the best interests of 
clients, advisors must be able to prove it objectively. And 
while compliance technology is rarely exciting for today’s 
fast-paced advisor, Erik says that documenting the best 
interest standard is a breeze.

“I love the notes section because it documents 
everything my clients and I discuss – it completely backs 
up anything I need and helps me sleep at night,” said Erik.

The thing that surprises Erik the most about Nitrogen? 
That not every advisor out there uses it. 
 

“I want to be an expert in Nitrogen, so 
that as it continues to evolve, I’ll be on 
the cutting edge of something great.”

Nitrogen has Made a Positive Impact on These 
3 Areas of Sagemark Consulting:

1. Client Engagement

2. Prospecting

3. Operational Efficiency

READY TO JOIN THE FEARLESS INVESTING MOVEMENT?

Sign up for a product demo at Nitrogenwealth.com/advisors 
and get to know the power of the Risk Number.

Sign up

Nitrogen 

470 Nevada Street 

Auburn, CA 95603

530-748-1660 

Fax 530-748-1661

Follow @NitrogenWealth

Special thanks to Erik Lillibridge, a registered representative of Lincoln Financial Advisors Corp. Securities offered through Lincoln Financial Advisors Corp, a broker/dealer (Member 

SIPC). Investment Advisory services offered through Sagemark Consulting, a division of Lincoln Financial Advisors, a registered investment advisor.

For Financial Professional Use Only. United Planners and Nitrogen are not affiliated. Securities & advisory services offered through United Planners, a registered broker-deal- er-FINRA 

member, SEC registered investment advisor and SIPC member.Nitrogen is the company that invented the Risk Number®, which powers the world’s first Risk Alignment Platform and 

was built on top of a Nobel Prize-winning academic framework. Advisors, broker-dealers, RIAs and asset managers use the Nitrogen platform to create alignment between clients and 

portfolios, leverage sophisticated analytics to increase the quality of their advice, automate trading and client account management, and access world-class models and research in the 

Nitrogen Partner Store — all with the mission of empowering the world to invest fearlessly. To learn more, visit Nitrogenwealth.com.
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